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Whsl $ + TB* Sapphire Ruby Diamond Emerald Pearl

Chelle Lamb $2,199.00 $0.00 $201.00 $801.00 $1,401.00 $2,601.00

Shaneshia Nickerson $881.50 $918.50 $1,518.50 $2,118.50 $2,718.50 $3,918.50
Kim Evans $1,685.50 $11450 $71450 $1,31450 $1,91450 $3,114.50

“Be sure to use your time wisely. Review your priorities. Ask the question, ‘What is
the best use of my time right now?’ Many of us spend half our time wishing for things
we could have if we hadn't spent half our time just wishing.” - Mary Kay Ash


https://youtu.be/3zz1eX3EeCI?si=CIXrQ76zG90kDvjW

COMPANY- COURT OF SALES
.,pe"““‘} J
Chelle Lamb Shaneshia Nickerson Michelle Dickerson NATIONAI‘
$40,000 rs/ $20,000 whsl

CONSULTANT YTD RETAIL AREA

1 Chelle Lamb $13,707.00 $20,000 rs/ $10,000 whsl

2 Shaneshia Nickerson $3,765.00 UN”‘

3 Michelle Dickerson $3,611.00

4 Nichole Steward $2,403.00 $10,000rs/ $5,000 whs!

5 Kimberly McCall $1,519.00

6 Michelle Jean-Charles $1,390.00

7 Joyce Mann $1,381.00 ‘@ Q, @°® o Q@ Q, ‘@Y o

8 Pearl Lamb $1,111.00 o ® .0 e ® .0 °

9 Juanita DeGraffinreed $1,050.00 o ® o t
10 Rebbie Ellisor-Taylor $995.00 ®

NOVEMBER LHOLIDAY GUIDE

"Your journey to success begins
CELEBRATE. with a single step." - Joe DiMaggio
AMAZE. SPARKLE.
NOVEMBER

Mary Kay has crafted a November
Holiday Guide checklist that's your NATIONAI_

roadmap to a successful month.
You can use this guide now to

supercharge your November AREA
strategy and make this holiday 12 Team Members
season your best one yet! UNIT

24 Team Members

6 Team Members



https://v.vipecloud.com/view_file/73h3m069nnoks488kkavk7r4q2yaog8gsgcs

DECEMDER DIRTHDAYS MK ANNIVERSARIES

CONSULTANT DATE CONSULTANT YEARS

Amina Cephus 4 December Velma Livingston 3
Kimberly Burke 7 December Nichole Steward 2
Daphne Freeman 13 December Daphne Freeman 1
Carmen Pinson 17 December
Torria Driver 21 December
Warnetta Givens-Duncan 26 December

CONSULTANT OCTOBER ORDERS 9 ONTARGET forYerLong Consistecy

7 Chelle Lamb Pearl Lamb Joyce Mann Warnetta Givens-Duncan
Shaneshia Nickerson Latoya Parks Glenda Robertson-Allen Michelle Jean-Charles
Rebbie Ellisor-Taylor Joyce Mosely Torria Driver Kenyanna Wright
Kimberly McCall Alice Wilder Saroya Owens ) Kim Evans

NEW CONSULTANT FROM RECRUITER

Kimberly Burke Austell, GA Kim Evans
Anita Thomas Powder Springs, GA Nichole Steward

NOVEMDER REFRESL! AND REVIVE

Q@@WUWQW Treat your customers with a special this month... Refresh and Revive, where you can help give
ocave 50% OFF your customers' eyes the pampering they deserve.
" Here's the deal: When customers purchase Hydrogel Eye Patches and Indulge Soothing Eye
Gel, they'll not only rejuvenate their eyes but also get to enjoy the cherry on top -
50% OFF our luxurious Satin Lips Set!

g \... Help give your customers' eyes the love they deserve this month and let
_ Whenyoupurchase: their beauty shine!

~ Hydrogel Eye Patches, $40
Indulge® Soothing Eye Gel, $15



https://v.vipecloud.com/view_file/d3cot4mv4dsswow4k4aj8l3e1p6z488kkck4
https://v.vipecloud.com/view_file/d3cot4mv4dsswow4k4aj8l3e1p6z488kkck4

CONSULTANT

1-2 Active Team Members
4% Commissions
Earn $50 Team Building Bonuses

Michelle Dickerson

Torria Driver Chelle Lamb

Stephanie Green
Michelle O. Jean-Charles
Kimberly McCall
Nichole Steward

A" [ Transform the chilly and gloomy
into the vibrant and lively with our
NEW beauty pick-me-ups!

Take a look at these fresh,
‘| confidence-boosting

Limited-Edition items:

/|- Orchard Peach Satin Hands
Pampering Set

- Orchard Peach Satin Hands Nourishing Shea Cream

- MK Body Care Set

- 60th Anniversary Eye Shadow Palette

- Trend Collection Velvet Lip Crayon

- Trend Collection Nail Polish

- 60th Anniversary Collection Bag

!
WINTER 2023

TEAM BUILDER

3-4 Active Team Members
4, 6 or 8% Commissions
50% Discount on Red Jacket
$50 Team Building Bonuses I

'E T Lo/ e

5+ Active Team Members

9 or 13% Commissions 5

;i\ ‘

$50 Team Building Bonuses
Earn use of Career Car/ Cash Compensation

5% Second -Tier Team Commission (Elite/DIQ)

Shaneshia Nickerson

DIRECTOR

4,9, or 13% Personal Commissions ‘3
9, 13 or 23% Unit Commissions L

$100 Team Building Bonuses '* .

%
A
N

Unit Bonuses

Earn use of Career Car/
Cash Compensation

Kim Evans

MEDTA MENTIONS

Harness the Power of Media Mentions!

I'm thrilled to share some fantastic
news—our Mary Kay products have bee
making headlines in the beauty world!
But these mentions aren't just for us;
they're for you and your customers. 2
Here's how you can use these shoutouts
to elevate your business:

1. Encourage them to follow the experts' advice!

2. Let your customers know that they can achieve the latest lip
trends with Mary Kay!

3. Share these features to inspire and excite their creativity!

It's time to showcase the best of Mary Kay and help your
beauty business shine!



https://v.vipecloud.com/view_file/b5nc1ztonjwcogw8ks5cadvz6r3vggko0kk8
https://v.vipecloud.com/view_file/9sclsqx1qn8kcss88w324669epw1og8k8cgo

Gualilude

1s the most beautiful
way to express all

that’s in your heart with

two words W %’w

Py ~ Katrina Mayer

 Winter LoOk Books

* ARE ARRIVING SOON!

Text Script: Prepare to unwrap the
beauty of winter with our upcoming
Winter edition of "The Look" headed
straight to your mailbox! Get ready for
the latest makeup trends, skincare
secrets, and dazzling winter looks to
keep you radiant all season long. |
can't wait for you to discover the
beauty inside, let me know your
favorites.

clearproof

In true Mary Kay spirit, we can keep Thanksgiving in our hearts by
having an attitude of gratitude. We CAN Soar Like Never Before
and Glow with Gratitude when we truly embrace what makes us
extraordinary! Each of us has our own unique personality and
talents that we bring to our business. Maybe you are a super gift
wrapper, a wonderful card writer or a patient listener. Pay extra
attention to the small details. Go the extra mile, take time to listen,
and in everything you do, Glow with Gratitude. Your customers will
appreciate the personal touches that are unique to you.

And of course, keep thinking Pink. Pink week (Pink Friday, Small
Business Saturday, Sharing Sunday, Cyber Monday) is right around
the corner. There is still time to plan your holiday sales strategy.
Feel free to connect with me for ideas!

“Pretend that every single person you meet has a sign around his or
her neck that says, "Make me feel important." Not only will you
succeed in sales, you will succeed in life.” - Mary Kay Ash

Love and belief,

Kim

If you're still deciding on the promotions
to run, I've got some fabulous resources
for you! Click the link, to find useful flyers
for Pink Friday, Small Business Saturday,
Cyber Monday, and tips on how to make
the weekend a smashing success.
Remember, you don't have to do
EVERYTHING - simply choose what works
best for you and your business.

Get inspired and make this Pink Weekend
extra special for your customers!


https://v.vipecloud.com/view_file/cd2h7x0hkyokw4o8k0dy8xi3f62lko8s80oc
https://pinksuccess0.wixsite.com/biztips/pinkweekend2023
https://v.vipecloud.com/view_file/38xz8o1ndxq8g04cg46blg6wwhk6os0gg04o
https://applications.marykayintouch.com/OnlineOrdering/OpenShoppingBag.aspx?&prdsel=05&catid=0&pgid=0&cad=MaskBOGOButton

Nivetmber Teatw A4 vlild
10 SHARING APPOINTMENTS

When you complete 10 Sharing
Appointments in November you will earn an
Amazon Bee Bracelet.

We can do your appointments face to face or
over the phone with your customers. If you do the
appointments yourself, | must follow-up for you to
earn the prize.

Names and numbers must be filled in below to
earn your Amazon Bee Bracelet!

g

Consultant Name:

Name Phone

O 0 N sy 0 o=




Pink Weekend is a HUGE sales weekend! Plan your promotions now to maximize your sales. You get to decide what
sales, if any, you'd like to run during Pink weekend- but whatever you decide, make sure you make a BIG deal out of

it: let your customers know, build excitement and create a sense of urgency!

Here are a few suggestions that might inspire an idea that will be right for your business.

B pINK FR|DAY§

Have a staggered sale, for example: 30% off for order that come in before 8am, 25% for order 8am-
12pm, 20% 12-4pm, 15% after 4pm. Have your customers leave their orders on your voice mail, email,
or text so you know the time ordered and give them the appropriate deal!

Emphasize what you want to sell most: 30% off all skincare sets, 25% off supplements, 20% off
makeup

Buy 2, Get 1 free
Do a customer drawing when you hit your sales goal "when we hit $1,000 in sales for the day, one

customer will get their order at half off!"

Take a look at your inventory and make a special sale on something you have a lot of, or out of
season limited edition items

Email, text, and post your sale in your customer group!

Let your customers know how much you appreciate them and what their sales support in your
home: "l am so grateful for all of my customers! Your orders pay for Susie's ballet class each month.
As a thank you for supporting my small business, | am offering a special gift with purchase with all
orders today"

Have a special deal on YOUR favorite products

Have a special deal on your most popular products

Have a special deal on the first Mary Kay products you ever tried

Small business owners are busy ladies! Have a 5-minute-face deal that includes a products for a
quick makeup look: CC Cream, lip gloss, blush, liquid eye shadow, mascara

Have an open house

> CYBER MONDAY i >

Have a discount for customers who are registered on your website or the Mary Kay shopping app
Promote the Skin Analyzer app, and offer a discount on the recommended products

Have your customers try the Mirror Me app and offer a special deal on their favorite Look

Remind your customers about stocking stuffers and hard to shop for loved ones - like MEN- and
offer a discount on those products

Offer a gift with purchase
Do a special drawing for a special product from everyone who ordered over the weekend /QJ

£

SUCCESS


https://v.vipecloud.com/view_file/32ot6iswvzswg0o8g0e0xydz40c2og0cksc4

r My Roll-Ups
go fast!

When you have 4 or more girlfriends join you for a
party & $200 or more in sales (before your order) you
will receive a FREE ROLL-UP BAG and 40% off
everything you can STUFF into it.

Your guests must be 18 years of age or older and cannot currently have a Mary Kay Consultant.


https://v.vipecloud.com/view_file/fxjus4wtdncc8cg4005f2h5st797k0cc848g

Kim's Diamond
Dynasty Unit

1mportant dates

Nov 10 - Early ordering begins

Nov 11 - Veteran's Day—Postal Holiday

Nov 15 - Ordering open for all

Nov 23 - Happy Thanksgiving

Nov 24 - Pink Friday

Nov 25 - Small Business Saturday

Nov 26 - Sharing Sunday

Nov 27 - Cyber Monday

Nov 29 - Last day to place telephone orders
Nov 30 - Last day to place on-line orders
Dec 15 - Quarter 2 Ends

Dec 16 - Quarter 3 Begins

Dec 25 - Merry Christmas

Dec 29 - Last day to place telephone orders

Dec 31 - Last day to place on-line orders

WITH
GRATITUDE.
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When you order $600+ whsl in

NOVEMBER, you will receive this two-layered

WING-INSPIRED NECKLACE

from the Soar Like Never Before Collection.

Kim Evans

5204 Olive Branch Circle
Powder Springs, GA 30127
(678)516-8357

MARY KAY
o \/

Earn the Year Long Consistency Challenge

MOTHER OF PEARL FACE WATCH

when you achieve the Soar Like Never Before
Challenges each month,
July 2023 through June 2024.



