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Name

Beth Kellum
Denise Raffa
Linda Turner
Elise Watkins
Joy Jordan
Doris Harper
Sharon Burke
Sheila McCutcheon
Paulette Wardlaw
Charlotte Kamens
Vicky Davis

Lisa Martin
Hannah Payne
Brandy Akins
Robert Hayes
Gwen Gailey
Dana Evans
Leah Smith
Makenzie Ellis
Katie Hogan

Kim Benton
Angela Colquitt
Katie Geter
Charlene Smith
Donna Watkins
Amanda Parris
Cathy Ryan

Nikki Kalstrom
Loretta Baber
Jacinta Burton
Janquetra Calvin
Cindy Newby
Nancy Collier
Terry Townley
Sonya Wright

37 Quarter 1

Whsl $ + TB*

$2,431.50
$1,906.70
$1,743.50
$1,647.00
$1,646.50
$1,507.50
$1,232.20
$1,051.00
$977.25
$940.50
$935.00
$857.50
$838.00
$764.50
$753.60
$707.00
$674.50
$664.10
$663.50
$653.60
$630.50
$627.40
$622.80
$615.00
$607.00
$606.50
$604.50
$604.00
$602.00
$600.00
$600.00
$560.70
$559.00
$544.00
$532.50

Sapphire
$0.00
$0.00

$56.50
$153.00
$153.50
$292.50
$567.80
$749.00
$822.75
$859.50
$865.00
$942.50
$962.00
$1,035.50
$1,046.40
$1,093.00
$1,125.50
$1,135.90
$1,136.50
$1,146.40
$1,169.50
$1,172.60
$1,177.20
$1,185.00
$1,193.00
$1,193.50
$1,195.50
$1,196.00
$1,198.00
$1,200.00
$1,200.00
$1,239.30
$1,241.00
$1,256.00
$1,267.50

Ruby
$0.00
$493.30
$656.50
$753.00
$753.50
$892.50
$1,167.80
$1,349.00
$1,422.75
$1,459.50
$1,465.00
$1,542.50
$1,562.00
$1,635.50
$1,646.40
$1,693.00
$1,725.50
$1,735.90
$1,736.50
$1,746.40
$1,769.50
$1,772.60
$1,777.20
$1,785.00
$1,793.00
$1,793.50
$1,795.50
$1,796.00
$1,798.00
$1,800.00
$1,800.00
$1,839.30
$1,841.00
$1,856.00
$1,867.50

A Q‘g

Stars 77’

Diamond
$568.50
$1,093.30
$1,256.50
$1,353.00
$1,353.50
$1,492.50
$1,767.80
$1,949.00
$2,022.75
$2,059.50
$2,065.00
$2,142.50
$2,162.00
$2,235.50
$2,246.40
$2,293.00
$2,325.50
$2,335.90
$2,336.50
$2,346.40
$2,369.50
$2,372.60
$2,377.20
$2,385.00
$2,393.00
$2,393.50
$2,395.50
$2,396.00
$2,398.00
$2,400.00
$2,400.00
$2,439.30
$2,441.00
$2,456.00
$2,467.50

Emerald
$1,168.50
$1,693.30
$1,856.50
$1,953.00
$1,953.50
$2,092.50
$2,367.80
$2,549.00
$2,622.75
$2,659.50
$2,665.00
$2,742.50
$2,762.00
$2,835.50
$2,846.40
$2,893.00
$2,925.50
$2,935.90
$2,936.50
$2,946.40
$2,969.50
$2,972.60
$2,977.20
$2,985.00
$2,993.00
$2,993.50
$2,995.50
$2,996.00
$2,998.00
$3,000.00
$3,000.00
$3,039.30
$3,041.00
$3,056.00
$3,067.50

o )

Pearl
$2,368.50
$2,893.30
$3,056.50
$3,153.00
$3,153.50
$3,292.50
$3,567.80
$3,749.00
$3,822.75
$3,859.50
$3,865.00
$3,942.50
$3,962.00
$4,035.50
$4,046.40
$4,093.00
$4,125.50
$4,135.90
$4,136.50
$4,146.40
$4,169.50
$4,172.60
$4,177.20
$4,185.00
$4,193.00
$4,193.50
$4,195.50
$4,196.00
$4,198.00
$4,200.00
$4,200.00
$4,239.30
$4,241.00
$4,256.00
$4,267.50
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Name Whsl $ + TB* Sapphire Ruby Diamond Emerald Pearl

Stephanie Richter $531.00 $1,269.00 $1,869.00 $2,469.00 $3,069.00 $4,269.00

Cari Fleeman $510.00 $1,290.00 $1,890.00 $2,490.00 $3,090.00 $4,290.00

Donna Thompson $494.70 $1,305.30 $1,905.30 $2,505.30 $3,105.30 $4,305.30

Lori Worley $490.00 $1,310.00 $1,910.00 $2,510.00 $3,110.00 $4,310.00

Lee Daniel Commerford $475.00 $1,325.00 $1,925.00 $2,525.00 $3,125.00 $4,325.00

Gail Decker $459.00  $1,341.00 $1,941.00 $2,541.00 $3,141.00 $4,341.00

Theresa Denton $457.00 $1,343.00 $1,943.00 $2,543.00 $3,143.00 $4,343.00

Lana Marshall $453.50 $1,346.50 $1,946.50 $2,546.50 $3,146.50 $4,346.50

Jordan Greaver $453.00 $1,347.00 $1,947.00 $2,547.00 $3,147.00 $4,347.00

Candice Merck $452.00 $1,348.00 $1,948.00 $2,548.00 $3,148.00 $4,348.00

Rachel Butler $428.00 $1,372.00 $1,972.00 $2,572.00 $3,172.00 $4,372.00

Alisa Whatley $424.50 $1,375.50 $1,975.50 $2,575.50 $3,175.50 $4,375.50

Wanda Owen $405.00 $1,395.00 $1,995.00 $2,595.00 $3,195.00 $4,395.00

Michelle Cape $11,141.00 $0.00 $0.00 $0.00 $0.00 $0.00

INVESTING IN GROWTH...

Doris Harper $898.50  Sherry Kilby $272.00 Theresa Denton $225.00
Elise Watkins $695.00 Nancy Collier $269.00 Melanie Mathis $225.00
Lisa Martin $623.50 Kim Benton $262.50 Terry Townley $225.00
Linda Turner $623.00 Donna Thompson $262.50 Dianne Westmoreland $162.00
Joy Jordan $614.50 Denise Anderson $255.00 Sandy Bridgers $136.00
Sheila McCutcheon  $610.00  Sharon Burke $253.00 Dana Evans $109.00
Denise Raffa $605.00 Lori Worley $251.00 Charlene Smith $104.00
Loretta Baber $602.00 Myra Smith $245.50 Margaret Amanda Dorsey $94.00
Brandy Akins $458.50 Imogene NeeSmith $243.50 Tammy Holt $86.00
Vicky Davis $415.00 Gina Delfunt $241.00 Wanda Owen $79.00
Anel Serrato $379.50 Pamela Meriweather  $240.00 Jenny Bailey $60.00
Chris Young $365.00 Chaunacey Clark $230.00 Lydia Edwards $60.00
Hannah Payne $341.00  Gail Decker $230.00 Pat Duncan $40.00
Sherri Gaddis $331.00 Cindy Newby $229.50 Tena Wheeler $40.00
Sherry Bowling $311.00 Jordan Greaver $228.00 Sylvia Thomas $24.00
Sonya Wright $288.00 Cathy Ryan $227.50 Lee Daniel Commerford $18.00
Cari Fleeman $284.00 Jeannie Love $227.00 Felicia Smith $16.00
Tiffany Merck $282.00 Lana Marshall $227.00 Michelle Cape $4,778.00
Margie Boyd $272.50

“In today's fast-changing, highly competitive world, standing still is the same thing as
moving backward. If you don't go forward, others will zoom right past you.”

- Mary Ka

y Ash



 LOVE CHECKS

Hannah Payne 9% $117.86 Anna Edwards 4% $9.12
Lee Daniel Commerford 9% $79.07 Terri McClure 4% $9.08
Stephanie Richter 9% $48.06 Beth Kellum 4% $9.00
Olivia Lamas 4% $15.18 Elise Watkins 4% $3.76
Sonya Wright 4% $10.50 Michelle Cape 13%  $439.47
Jessica Evans 4% $9.20 Does not include Unit Commissions and Bonuses

Melanie Hamilton Tiffany Merck

From CANON, GA From BRASELTON, GA
Sponsored by Michelle Cape Sponsored by Michelle Cape

Staying Consistent

Want to see steady progress in your Mary Kay biz? It starts with

3 WAYS TO simple, repeatable actions!
BUILD , 1. Time Block It — Set aside 15-30 minutes a day just for your MK
CONSISTENCY_ biz. Use it for follow-ups, booking, or learning!

o \ 2. Track Your Actions — Don't just track results—track the

TIME ) activity! Consistent effort leads to consistent outcomes.

BLl%CK | \ i 3. Follow a Weekly System - Pick 1 focus per day (ex: Mondays
. . = booking, Tuesdays = team building, etc.) to create a flow that

" works for youl.

Small daily actions build BIG momentum!

TRACK / » |
YOUR FOLLOW //

ACTIONS! &' A WEEKLY

SYSTEM!

istomer

SERET



https://v.vipecloud.com/view_file/3v6lmroolbswkk0kcw3rjoowuf9tk4oogs8g
https://v.vipecloud.com/view_file/70ei375ooy04wg4kko1gh7ozmz2z6sscgcgg

MONTHLY TOP 5 WHOLESALE ORDERS
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DORIS HARPER
$898.50

CONSULTANT

Beth Kellum

Doris Harper

Elise Watkins

Linda Turner

Joy Jordan

Denise Raffa

Sheila McCutcheon

Lisa Martin

0 N O~ O A WN -

9 Hannah Payne
10 Vicky Davis

Iise Watins
$695

Linda Turner

$623

Lisa Mrtin
$623.50

Joy eran
$614.50

YTD RETAIL

$4,367.00
$4,015.00
$3,620.00
$3,552.00
$3,533.00
$3,411.00
$2,840.00
$2,715.00
$1,716.00
$1,660.00

COURT OF SALES

$45,000 rs/ $22,500 whsl

PRINCESS

$22,500 rs/ $11,250 whsl

UNIT

$11,250 rs/ $5,625 whsl

YEAR TO DATE TOP 10 COURT OF SALES




'YEAR TO DATE COURT OF SHARING
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Your Turn to Shine
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Your Turn to Shine
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Your Turn to Shine

COURT OF SHARING

(/

Your Turn to Shine

QUEEN

24 Team Members

(/

PRINCESS

12 Team Members

UNIT

Your Turn to Shine

o
OCTOBER
BIRTHDAYS
Natasha Gillis 1 October
Heather Moon 1 October
Claudine Varner 1 October
Sandy Bridgers 2 October
Zeanna Muse 4 October
Tiffany Merck 5 October
Lauren Barth 8 October
Charlene Smith 8 October
Jenny Bailey 9 October
Mary Mason 10 October
Nancy Collier 14 October
Caitlyn McCullers 15 October
Robin West 16 October
Nikki Hunter 19 October
Stacie Humphreys 21 October
Christy Yearta 22 October
Tracy Dorsey 25 October
Cathie Hovey 26 October
Jennifer Britton 28 October
Leslie Lovett 31 October

6 Team Members

®
OCTOBER

MK ANNIVERSARIES
Lori Worley 24 Crystal Dellinger 2
Vicky Davis 19 Haylee Bennett 1
Jessica Evans 13 Alisa Whatley 1
Chaunacey Clark 12 Shairon Kerlin 1
Denise Raffa 8 Nikki Hunter 1
Nathalee Wakefield 8 Caitlyn McCullers 1
Sandy Bridgers 6 Elise Kirkland 1
Pat Duncan 6 Megan McGarity 1
Paula Leet 5 Dawn Hill 1
Cathy Ryan 5 Rachel Butler 1
Brittany Redmon 4 Brittany Palmer 1
Charlene Bennett 3 Tracy Graff 1
Debra Freeze 3 Jeanna Grizzle 1
Cheryl Craft 3 Susan Corley 1
Shannon Culp 2 Michelle Wilson 1

| FALL/HM\



https://mk.marykayintouch.com/s/mary-kay-products#Toolkit

GROWIN' »*

SENIOR ELITE TM LEADER
CONSULTANT TEAM BUILDER

5+ Active Team Members
9 or 13% Commissions

1-2 Active Team Members 3-4 Active Team Members $50 Team Building Bonuses
4% C issi 4,6 0r8%C issi

e -ommissions . or. Sl lu 5% Second -Tier Team Commission
Earn $50 Team Building Bonuses 50% Discount on Red Jacket (Elite/DIQ)

$50 Team Building Bonuses

Anna Edwards Brandy Akins Lee Commerford - TL
Jessica Evans Joy Jordan Hannah Payne
Julie Glass Denise Raffa Stephanie Richter

Doris Harper
Beth Kellum 9 DIQ
Olivia Lamas

Terri McClure @ READY IN RED DIRECTOR

Donna Thompson
4, 9, or 13% Personal Commissions

Elise Watkins 9, 13 or 23% Unit Commissions

Sonya erg ht $100 Team Building Bonuses
Unit Bonuses

Earn use of Career Car/
Cash Compensation

ol TEAM BUILDING

Michelle Cape

Say hello to the NEW Al-Powered
\ Foundation Finder — now on marykay.com
and your Personal Web Site!

This smart tool helps your customers find their perfect shade
in seconds. Just scan, match, and glow!

.
, Al-POWERED Pro Tip: Remmd your cu.stomers to take their scan in good
N EW FOUNDATION FINDER natural light (facing a window works best!) for the most

@
: accurate match. And for those with specific skin concerns,
Ve MEET YOUR MATCH! you're their go-to for expert advice.

~ « Now LIVE on your MK website
= 7/ '\ » Hassle-free Use on Mobile

+ Good Liahtina for Great Results ~ Let the Al do the matching — YOU make the sale!

g e



https://mkconfident.applications.marykayintouch.com/reports/red
https://mkconfident.applications.marykayintouch.com/reports/team-building
https://mkconfident.applications.marykayintouch.com/reports/diq
https://v.vipecloud.com/view_file/5bsmaj5k5wo4sgo0o44oosamidpgcg0c0ck0
https://v.vipecloud.com/view_file/5bsmaj5k5wo4sgo0o44oosamidpgcg0c0ck0
https://www.marykay.com/en-us/tips-and-trends/pages/merchandising-pages/foundation-finder-tool-8-25

PREMIER CLUB

With the
CHANGING
SEASON
comes

NEW
BEGINNINGS.

-Author Unknown
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PCP Enrollment is

OPEN through
OCTOBER 1ST!

Why enroll?

- Your customers get first peek
at holiday must-haves—
delivered to their mailbox!

- YOU get early ordering perks!

Use this image to ask your
customers if they'd like to be
added to your list—perfect way
to reconnect and spread some
holiday cheer!

(

D

A POWER NOTE FROM

Welcome to September - a month to fall in love with the changing seasons
and oh-so exciting possibilities! The Mary Kay year is carefully crafted for
success. As you look ahead to fill your fall calendar and plan your own steps
to success, keep these special dates in mind:

Look Book Mailing and Order Dates: \Watch your mail and start taking
early orders! The Look Book mailing begins on September 7. If you
participated in the Fall/Holiday PCP (Preferred Customer Program) you
can take advantage of early ordering privileges beginning on September
10. ALL consultants can order on September 15.

Mary Kay Company Anniversary: September 13 marks 62 years of
encouraging and empowering women! Honor this anniversary by having
a sale or customer showcase. Stretch yourself to connect with 62 new or
“it's been a while” customers. Sell 62 items or see how many $62
bundles you can sell.

September - October 31 - Power Up & Grow Challenge time frame:
Order $600 or more in wholesale each month to stay on target for Star
and earn your Power Up & Grow challenge prize!

Quarter 1 ends September 15 - Quarter 2 begins September 16:

The Look Book mailing, order privilege dates and company challenges
are perfectly aligned to help you finish first quarter strong and book your
business for a power packed second quarter and beyond!

The possibilities are endless! Let's stay connected and have a powered up,
purpose driven month!

Love and Belief,

Meehelle

A new season calls for cozy confidence,
bold beauty, and fresh ways to shine
brighter than ever — and our Fall/

= 8 Holiday Product Launch is here!

FALL /HOLIDAY 2025

Share sneak peeks, start your preorder
list, and plan a launch event or online
reveal to Kick off the season in style!
Now's the time to start taking preorders
=~ SO your customers can be the first to

~— enjoy the new products, new
D) possibilities, and new joys this season

k 3 brings.



https://v.vipecloud.com/view_file/bj2gr31vwdcgwk8s0o75yc6orw7ascocc8kw
https://v.vipecloud.com/view_file/bj2gr31vwdcgwk8s0o75yc6orw7ascocc8kw
https://mk.marykayintouch.com/s/preferred-customer-program
https://mk.marykayintouch.com/s/mary-kay-products
https://mk.marykayintouch.com/s/mary-kay-products

SEPT

- Plan your sales & personal
calendar for the next 4
months

- Book skincare,
supplements & Fall look
parties for Sept. and get
wish lists from everyone

- Hold QVC style event in
your customer VIP Group
for Fall colors

- Have your customers invite
friends to build your group
- Order Holiday products &
gift wrapping supplies

- Anticipate sell-outs!

- Finish your STAR

- Contact Businesses for
employee gifting/gift cards
- Contact Senior Centers for
updated rules for Adopt-A-
Grandparent

- Plan your Open House if
you will be doing in-person
- Book Holiday Preview
coffees w/ your customers
- Book customers to be
holiday hostesses for you

- Add a new team member
as a "Holiday Consultant"

- Follow up with PCP
customers once Fall/Holiday
Look Books arrive

0CT

- Create a Grab-and-Go gift
basket with gift ready
products and keep with you
at all times

- Hold 5 Holiday Coffees

- Contact your customers'
"Santas" about 12 days of
Christmas

- Add team members so
they can take advantage of
Holiday Sales

- Follow up with businesses
about employee gifts

- Launch your Adopt-A-
Grandparent program

- Hold QVC style VIP Group
event for Holiday products
- Send invites for in person
Open House

- Plan virtual Open House

- Hold skincare & mask
parties - get wish lists and
Santas from everyone

- Hold a product preview
panel to get opinions on
holiday products and book
them to be a hostess

- Reverse Trick-or-Treat your
neighbors - leave goody
bags at their door with
samples & info about gift
wrapping services

NOV

- Hold 5 Holiday Coffees

- Hold updated QVC style
Holiday product event

- Make a Holiday Glam Look
video for your VIP Group
and book glam parties

- Order your own gifts for
friends and Family

- Send invites for open
houses & follow up!

- Finish Adopt-A-
Grandparent

- Get wish lists, invite guests
to virtual events

- Call Santas, husbands, etc.
for wish lists & 12 Days of
Christmas

- Pink Friday / Small
Business Saturday / Cyber
Monday Sales

- Post in your customer
group about stocking
stuffers, gift sets, and gifts
at different price points

- Hold Virtual Open House
featuring Gift-Ready
products in cute packaging
- Be sure inventory is ready
for last-minute shoppers

Get excited about this holiday season and make a BIG plan
for what to accomplish. It will require a plan and a goal to
work towards. This is the time to get ahead on your goals;
pay off debt; work for something you want for you or your

family. The sky is the limit! THINK BIG! GO TO WORK!

MY HOLIDAY GAME PLAN

DEC

- Hold a "Last Minute Gifts"
virtual open house - don't
forget scents, bundles,
men's products, stocking
stuffers

- Deliver gifts

- Bring your Grab-and-Go
basket EVERYWHERE with
gifts at different price
points

- Post in your VIP Group
about your gift wrapping
services

- Book "New Year, New
You" skincare parties

- Hold virtual "Men Only"
open house for gifting
ideas

- Follow up with wish lists
- Finish your STAR

- Hold a 12 Days of
Christmas Sale in your VIP
Customer Group

- Call your customers for
their PERSONAL needs -
it's easy to forget yourself
when you're shopping for
others

- Sell New Year's Day
"Morning After" Bundles
with Indulge Soothing Eye
Gel, Mint Bliss, and maybe
a Charcoal Mask.



https://v.vipecloud.com/view_file/3azcoe0a5wu884wccs88i4hwogarcwkwcsk4
https://v.vipecloud.com/view_file/3azcoe0a5wu884wccs88i4hwogarcwkwcsk4
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WHAT IS A STAR CONSULTANT?

Each quarter you sell enough product to place an accumulated BE AN ALL STAR!
$1,800 or more wholesale order, you will achieve Star status.
When you earn Star

consultant all

WHY YOU SHOULD BE A STAR? 4 quarters of the seminar
« Achieve Star and accumulate credits as you place wholesale orders year (July through June)
and add Qualified Team Members you are eligible for bonus

» Redeem points right away or save them for a big super achiever prize! Star credits!

« YOU pick the prize that motivates you the most.

WORK. EARN. SAVE. REDEEM. ACHIEVE.

i Sl

The best way to earn your Star is to set goals. Make your goals SM.AR.T. and
keep them in front of you with a goal poster or electronic reminders.

SPECIFIC: IDENTIFY WELL DEFINED AND CLEAR GOALS.

Instead of "Work harder" (This is too vague)
Vv Use something specific like: "Stay on target by selling $1200 retail and placing a

$600 wholesale order each month."
%V Lﬂ/ﬂ&/l MEASURABLE: GOALS SHOULD BE QUANTIFIABLE AND NOT VAGUE.
Instead of "Sell more skincare sets" (This isn't specific)
PEARL: 4,800 Vv’ Use something specific like: "Sell 2 skincare sets by the end of the week"
EMERALD: 3,600
DIAMOND: 3,000 QELALJII;;‘;ELE GOALS CAN BE A STRETCH, BUT THEY SHOULD ALSO BE
RUBY: 2,400 Instead of "Make a million dollars in one day" (This is unrealistic)
SAPPHIRE: 1,800 Vv’ Use something specific like: "Have a $1,000 week"

RELEVANT: GOALS SHOULD MATCH YOUR FOCUS.

Instead of "Go to the car wash every week" (This does not match your focus)
\/ Finish $800 weeks, week in and week out to reach Queens Court of Sales

TIME-BASED: GOALS WITH DEFINITIVE TIMELINES ARE MORE OFTEN
ACHIEVED.
Instead of "Share the opportunity" (This has no timeline)

I D E A S 5 \/ Use something specific like: "Share the opportunity with 5 new people this week"

Find your focus and work in your joy zone — whether it's in person parties, virtual, or a combination, sharing your
dreams and goals will help keep you focused and accountable.

Sell 24 items in 24 hours

Follow up with skincare clients — Offer a discount for a new beauty or supplement purchase

Host a Shake up your make up bag party )J
Demo a new product to 5 or more people every week /


https://v.vipecloud.com/view_file/b272n3avg7c404c4wwe10lwr5e988w8w88ks
https://v.vipecloud.com/view_file/b272n3avg7c404c4wwe10lwr5e988w8w88ks

MICHELLE'S
MILLIONAIRES

MICHELLE CAPE

219 lvy Trl
Hartwell, GA 30643

IMPORTANT DATES (770)654-0766

Sep 1 - Labor Day

Sep 1 - Winter PCP enrollment begins

Sep 7 - Fall/Holiday PCP Begins Mailing
Sep 13 - Mary Kay 62nd Anniversary

Sep 29 - Last day to place telephone orders
Sep 30 - Last day to place on-line orders
Oct 1 - Winter PCP enrollment ends

Oct 30 - Last day to place telephone orders
Oct 31 - Last day to place on-line orders

POWER UP & SEPT - OCT CHALLENGE
GROW

SELLING CHALLENGE

TRACKING SHEET

Tsl:lr .
consuiant
”P’"?'«”L

CHALLENGE 1:

July + Aug.

$600 o $600

Enjoy exclusive rewards when you achieve the
Power UP & Grow Selling Challenge! Earn this

| sn | ] co MK Branded Felt Board

O

Bl and 400 Star Credits

Dec.
$600 when you order $600 or more in whsl Section 1

products* in September and October!

CHALLENGE 2:



https://v.vipecloud.com/view_file/8glatcianrgos488skygz0ghj0hi8g48wkk4
https://v.vipecloud.com/view_file/8glatcianrgos488skygz0ghj0hi8g48wkk4

